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I'JTIOBAJBHBIA MAPKETUHIOBBIMA TPEH/I: UCJIAMCKHIA
MAPKETHUHT

AHHOTAN NS
IIpenmer / Tema. ABTOp paccMaTpHUBAaeT COBPEMEHHBIE ACHEKTHI MCIAMCKOTO
MapKeTHHTa B MUPE U MIPUYUHBI €70 BOBHUKHOBEHUS U PAa3BUTHA.
Hesn / 3apaun. PaccMoTpeTs pa3znuuus MexXAy TPaIULUOHHBIM M HCIAMCKUM
MapKETHHIOM, 0030p MapKETHHIOBOTO MHUKCA MCIAMCKOTO MapKETHHIA, aHAJIU3
MOTPEOUTETHCKOTO TIOBEACHHUS C TOYKH 3PEHUS UCIaMCKOTO MapKETHHTA.
Metomosiorusi. AHanmu3 HAyYHO-TIPAKTHUYECKUX W YYEOHBIX H3HaHUH, 0030p
MIEPBUYHBIX M KCIEPTHBIX HCTOYHUKOB MH(OPMAIIUH, aHATN3 MEKIYHAPOIHON
CTaTUCTHKH ¥ 0030pOB MEXKIYyHAPOAHBIX OpPraHHW3alWi, CHUCTEMATH3alds H
000011IeH1E BBIIBICHHBIX (DaKTOB.
BeiBoa. bBiaromaps BcecTOpOHHEMY pPYKOBOJICTBY, KAaCArOIIEMYCs KaxIOro
acTieKTa TIOBCEIHEBHOW JXKM3HH, VclaM MOXXET NMPUBHECTH HOBBIC OTTEHKH H
HampaBieHuss B cdepy wmapketmHra. OCHOBaHHBIM Ha paBEHCTBE W
CIIPaBEATMBOCTH MPUHITUTT MAKCHMH3AIUH [IEHHOCTH, KOTOPHIH JIEKUT B OCHOBE
WCJIAMCKOT'O0 MAapKeTWHTa, NMPUBHOCUT HOBBIE KAUECTBEHHBIC YEPTHI B TIOHATHE
BefieHUsT Om3Heca. OMHAKO MPEACTOWT ellle MHOToe claelaTh IS Pa3BUTHS U
dbopmupoBaHUMsST KOHUEMNIMH, MOJEeNel, TEeOpUud ¢ IMIUPUISCKUX OCHOB
Mcnamckoro MapkeTuHra.
Knroueevte cnoea: ucnamckuil — Mmapkemuwue, — ucciedosauue — OusHeca,
MAPKemuHe08ble  MpeHObl, MUPOBOU  DbIHOK,  2100aiuzayus, Muepayus
Hacenenus, MapKemuH208blll MUKC.
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GLOBAL MARKETING TREND: ISLAMIC MARKETING

Abstract
Subject/Topic The author examines the modern aspects of Islamic marketing in
the world and the reasons of its origin and development.
Goals/Objectives To consider the differences between traditional and Islamic
marketing, review the marketing mix of Islamic marketing, and analyze
consumer behavior from the point of view of Islamic marketing.
Methodology Analysis of scientific, practical and educational publications,
review of primary and expert sources of information, analysis of international
statistics and reviews of international organizations, systematization and
generalization of identified facts.
Conclusion and Relevance With comprehensive guidance on every aspect of
everyday life, Islam can bring new shades and directions to the marketing field.
Based on equality and fairness, the principle of value maximization, which is the
basis of Islamic marketing, brings new qualitative features to the marketing
management concept. However, much remains to be done to develop concepts,
models and theories of Islamic marketing.
Keywords: Islamic marketing, market research, international marketing trends,
global market, globalization, marketing mix, migration.

Hcnam, KOTOpBIH BOCXOOUT K CEABMOMY BEKy HaIeil spbl, mMeeT Ooiee
OJHOr0 MMJUIHApAA BEPYIOIIUX, MPOXKHMBAOIUX B PA3IUYHBIX 4acTAX Mupa. B
HEKOTOPBIX CTpaHaX, BKIIOYass OOJBIIMHCTBO apabckux obmiectB bmmxaero
Boctoka u CesepHoit Adpuku, a Taxke Adranucran, banrmagem, bpyHef,
WNuponesuro, Upan, [Takuctan, Ceneran u Typiuio, MyCyabMaHCKOE HACEJICHUE
npeBbimaeT 80 MPOIEHTOB OT OOIIEH YHCICHHOCTH HaceleHHd. MycyipbMaHe B
HEKOTOPBIX JAPYTUX CTpaHax, Takux Kak Manaizua u Hurepus, cocraBisior
6oJee MOTOBUHBI BCEro HaceseHus. MycylbMaHe MOTYT OBITh MEHBIITHHCTBOM B
Jpyrux crpaHax, Hanpumep HWuawms, Owmunnusel, [Oxnas —Adpuka,
Bemukoopuranus u CHIA, HO WX YHcmo wWcYHciaseTcs MrmumoHamu. [lo
OOJIBIIOMY CYETY, HCIIaMCKHE CTPaHBl COCTAaBISIOT OOJIBIIYI0O M PacTYIIYIO
TPYIIy PHIHKOB.

BaxxHO OTMETHTBH, UTO MyCYJIBMAHCKHE CTPaHbl CUJIBHO Pa3lIM4aloTCs IO
cteneHu cinenoBaHus Mcnamckum yueHusM. Hekoropele M3 HHX CTpoXxe, 4eM
npyrue. XOTs MyCyJIbMaHCKHE HapoOAbl MMEIOT MHOTO OOINEro, MEXAy HUMH
eCTh W pPa3NUuusA. OTH pPa3Iu4usg MOXXKHO HAaOII0MaTh B 3KOHOMHUYECKHX H
JISNIOBBIX, a TaKKe COIMANBHBIX acmekTax >ku3HW. CaymoBckas Apasu,
HampUMep, CTPOTO NPHJIEPKUBAETCS CBSMICHHBIX 3aKOHOB lllapnata Bo MHOTHX
cdepax XU3HHU, B TO BpeMs Kak Typuus oOpaTHiack K CBETCKHUM 3aKOHaM IS
YIOpaBJIEHUS CBOMMHU SKOHOMHUYECKUMH M COLUaIbHBIMU jenamu. OOHAaKo B
HacTosiIIee BpeMsl He CYIIECTBYET MYCYJIbMaHCKOTO OOIIeCTBa, KOTOPOE MOKHO
6bu10 OB Ha3BaTh VcmaMckoi SKOHOMHKOM (T. €. SKOHOMHKOH, KOTOpasi CTpOro
U LEJIOCTHO CJIEQyeT MHCIaMCKUM 3aKOHaM M B KOTOPOH OTH 3aKOHBI
coOMIOaloTCs BEpOl M TpaxKIaHCKUMM 3akoHaMu). Bce Oombliee 4ncio
MYCYJIBMaHCKHX CTpPaH BBIPaXKAlOT JKEJIAaHWE, a B HEKOTOphIX ciydasx (Mpam,
ITakucran, Manaizus, CaymoBckas ApaBus) TMPEANPUHUMAIOT CEPhE3HBIC
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JIEHCTBUSA 1O OOpAIICHWI0 K HWCIAMCKHUM 3aKOHaM M y4YeHHsM (IIapuary) B
MOJICTTMPOBAaHUN CBOETO 00pa3a JKM3HHM, B TOM YHCJIE 3KOHOMHYECKOTO
MIOBE/ICHMUS.

I'moGanbHBIi  MYCYNbMaHCKHH ~ pPBIHOK  IPEACTAaBISiET  OTPOMHBIC
BO3MOXKHOCTH JUIsi KOMIIAHMH M3 JII000# CTpaHbl, OyAb TO HCIaMCKas WIH
HeHcJaMcKasi, HO BCE OHM CTAJKHMBAIOTCA C NpobieMamu. 3amajHble OpeHIb
uMero OOJbIION MapKEeTHHTOBBIE W OpEHIMHTOBBIA OINBIT, HO YacTo He
OCBEIOMJICHBI O KYJBTYpe, TPAJAUIMAX U 00BbIYasX Ul YCHEUIHOTO BXOXKICHUS
Ha UCITAMCKHE PHIHKH.

Komnannm 13 MycyJIbMaHCKHX CTPaH HMEIOT MHOXECTBO BO3SMOKHOCTEH ISt
OpeHIWMHTa, HAa4YWHAs OT MECTHBIX TPOAYKTOB OO KOMIAHWH W  Jaxe
HallMOHAJIBHBIX OCOOCHHOCTEH, M NX MIPEUMYILECTBO 3aKIOYACTCS B IOHUMaHUN
TOTO, YETO XOTAT MycyiapMaHe. OJJHAKO OHU NPHU3HAIOT, YTO Y HUX HEIOCTATOYHO
3HAaHUM ¥ HAaBBIKOB B O6J'IaCTI/I 6peH):[1/1Hra 1 MapKETUHI'a, a COBCPIICHCTBOBAHUE
HaBBbIKOB pyKOBO[[I/ITeHefI SABJIACTCA A1 HUX OJJHUM U3 KIIFOYEBBIX TPUOPUTCTOB.
HekoTtopble ucnaMckue KOMMNaHUM (DAKTHYECKH MNPUOOPETAIOT —3amajHble
OpeHnbl, YTOOBI OCBOUTH OMBIT YHpPaBICHUS OpEeHIOM, Kak 3TO0 ObUIO B cilydae
Cliker foods, kommanueii u3 Typiruu, kotopas kymwia Godiva Chocolatier.

Ceifuac  3amagnble  OpeHIBI YK€  IPOABUTalOTCA  BHepen, U
TpaHCHAIMOHAIBHBIE KOPIIOPALNH, HECOMHEHHO, IIPOJIOJDKAT 3aBOEBBIBATD J0JIO
pBIHKa B DPErMOHAaX, HCIOBENYIOIIMX HCIIaM, €CJIM OHM HaydaTcs IOHUMAaTh
uciaMckue neHHocTH. OHOBPEMEHHO YK€ €CTh M PaHHHME NPU3HAKU ycrexa y
OpeHIOB W3 MYCYJIbMaHCKOTO MHpa, KOTOpbIE OBICTPO HAOMPAlOT OIBIT B
MEXIYHApOJHOM MapKeTuHre. B O0COOEHHOCTH CTOWT OTMETUTh HHIYCTPHUIO
MOJBI, OpeHABl KOCMETHKH, map(oMepuH H OSKIBl CTPEMUTEIBHO
3aBOEBBIBAIOT MHPOBOH peIHOK. C rnobanm3anneil, yCHWJIEHHEM MMIPAIIH
HaCEeJICHHS U PaCIIMPEHUI0 BO3MOXKHOI MOXKHO 0’KHMJaTh, 4TO CIEAYIONIast BOJIHA
pa3BUTHA U ycliexa OpeH/IOB CKOpee BCEero MPHJIET ¢ INI00ANBHOTO HCIaMCKOTO
PBIHKA.

VYke ceifuac MHOTHE TpaJULIMOHHBIE OPEH/IBI BHIITYCKAIOT aIpeCHYIO peKjiaMmy
W TPOJYKIHMIO JUIS HMCIAMCKOTO phIHKA. Hampumep, amepHkaHCKas KOMITaHUS
Nike BbImycTHMIA psii TUIaBaTeNbHBIX M OETOBBIX INPHUHAIUIC)KHOCTEH JUIA
WCIIAMCKUX JKCHIIWH, a Zara BBITyCKAeT KOJJIEKIWH CIIEIHMAIBHO K MECsIy
PamamaH. DTO MTUIIE HEKOTOPBIE TPUMEPHI  YCHENIHBIX TPOSKTOB, OJJHAKO, €CTh
obpatHele. Bo Bpemsi cBsmeHHOTo Mecsna Pamanman, B JloHzoHe oaHa u3
KpyNHEWINIUX ceTed cynepmapkeToB Tesco BbICTaBUIA CTEHABl C YMIICAMU
Pringles co Bkycom komdeHOro GekOHa W TMO3ApaBicHUsAIMH ¢ PamagaHom, B
pe3ynpTaTe OOMIECTBEHHOTO pE30HAHCAa KOMIAHWW MPHUIUIOCH IPHHECTH
W3BUHEHHS W yOparh cTeHIbl. [IprMepoM YCHENHOro BBIXOJA Ha III00ABHBIH
PBIHOK HCJIAMCKOM KOMIaHWM MOXeT ObITh KocMeTrnka Huda Beauty, a Taxoke
n3BecTHbIM napdiom Acqua di Parma n Ajmal. YcnenieH BbIXoa Ha MHPOBYIO
apeHy OBUI M y HCIIAMCKHMX OaHKOB, TOJIyYHBIIMX OCOOYI0O HONYJISPHOCTH B
Jlonnoxe.
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Oxupaercsi, YT0 MHPOBOE MYCYJIbMAaHCKOE HaceleHHe YBeIW4yuTcs Ha 35
nporieHToB U K 2030 roxy mocturHeT 2,2 MWDIMApIa 4eJOBeK, WM 26,4
MPOIICHTa OT O0IIeil MPOTHO3MPYeMOH YWCIIEHHOCTH HacelleHus mupa B 8,3
MuwuMapia 4deigoBek. C  TOYKM 3peHUS pBIHKA, BCErZJa XOpOLIO JAaTh
MOTPEOUTENSIM TO, YTO OHH JICHCTBUTENBHO XOTSIT, U ObUIO OBl HEBEPHO AyMaTh,
YTO HCJIaM KaK pEeIWIus HE BIMAET Ha HOTPEOHOCTH M IKENaHUS CBOUX
nocieioBateneif. 3amanHble MEHEIDKEpbl M0 OpeHAMHTY U MapKeTHHTY
MOJIHOCTHIO MOHMMAIOT OCHOBHBIE PBIHKHM, C KOTOPHIMH OHH OOBIYHO HMEIOT
JIeN0, HO MYCYJIbMAaHCKHE PBIHKH HHKOTJa HE OBUIM IOJDKHBEIM 00pa3oM
pPaccMOTPEeHBI HU B CTpaHaX MYCYJIbMAaHCKOTO OOJBITMHCTBA, HU MCHBIIIHCTBA.
OTKpBITHE MYCYTBMAaHCKHX PBIHKOB W pPOCT HMMHTPAldU MYCYJIbMaH B
3amagHble CTPAaHBI KaK 3HAYUTENBHBIX W PACTYIINX MEHBIIMHCTB O3HAYAET, UTO
UX TOTPEOHOCTH OOJIBIIE HENb3sI HTHOPHUPOBATb.

ITo Bcemy bmmxuemy Bocroky, Asum, Adpuxke n EBpome B crpaHax
MCIIAMCKOTO OOJIBIIMHCTBA W MEHBIIMHCTB HAONIONAETCs pPOCT  JENOBOM
aKTHBHOCTH, puyeM MciaaMckas TOProeisi B HaCTOsIIIEe BPeMs OLICHUBACTCS B
TPWIIMOHBI AoiiapoB. Kak rpaxnaHe mMupa, MycCyJbMaHEe-IIOTPEOUTENN XOTST
MMETh CaMble NOCIIe/HIEe, CaMble KpacuBble M caMble IPOJyMaHHbIE aTpuOyThI
3amagHoOTO MHpa. BpeHI-MeHemKepsl W MapKeTOJIOTH OyayT BBIHYKICHBI
MPUHATh U TIOMECHATh HECKOJIEKO MapKETHHTOBBIX CTPATETHH, YTOOBI TOCTPOUTH
MEXIyHApOJHBIE OpeHAbl B TakWx cTpaHax. ClenoBaTeinbHO, B HACTOSIIEE
BpeMs HaOIFOJaeTCsl 3HAYUTENBHBIA BCIDIECK CIIPOCA CO CTOPOHBI HCIAMCKUX
CTpaH U KOMITaHWH, CTPEMSIINXCS Pa3BUBATh TI00aIbHBIC OPEHIBI U OCBaMBAaTh
HEoOX0/uMble OpPEHAMHTOBbIE M MAapKETHHIOBbIE METOABI W HaBBIKH, CTOJIb
YMeJIO IPOIEMOHCTPUPOBAaHHbBIE 3aIlaloM.

OpHako m00ass KOMIIAHUS, MCIaMCKas WM TPaJMIIMOHHAs, KOTOpas XOdeT
U3BJIEYb BBITO/Y M3 OPEHJMHIA U JIENIOBBIX BO3MOXHOCTEMH, J0JDKHA TOHUMATH,
YTO MYCYJIbMAHCKHH pPBIHOK B 1€JIOM HE SBJSIETCS OJHOPOJIHBIM, U B
MYyCyITBMaHCKHX CTpPaHaX CYIIECTBYET MHOTO Pa3MYHid, a TaKKe CXOJICTB C
TOYKH 3peHuUs NoTpedurtensekoro moseaeHus [Shelby D. Hunt, Dennis B. Arnett.
2016. «Does marketing success lead to market success?» Journal of Business
Research].

Uro Kkacaercsi OIIEHKM PBIHKOB HCIAMCKHX IIPOJIYKTOB, TO TIJIOOAJIbHBIN
PBIHOK XaIsJIbHBIX TIPOJAYKTOB MHTaHHs OLIEHHBAaeTCs IpuUMepHO B 650
MuuapaoB goutapoB CIIA exerogHo W pacTeT KaKIbIH TOMA, MPEeacTaBisis
OTJINYHYIO BO3MOXKHOCTh KOMIIAHUSIM BBIHTH Ha MEXIyHAPO/HbIH YPOBEHb.

OueBHIHO, YTO JUIS TMOJHOTO MOHMMAaHHS MYCYJIbMAHCKHAX pBIHKOB,
0COOEHHO B 00J1aCTH MOTPEOUTEITHCKOTO MOBEACHMSI, HEOOXOIUMBI TIIATEIHHBIC
uccienoBanus. TeM He MeHee, CyHNIECTBYET OrPOMHOE  KOJIMYECTBO
BO3MOXXHOCTEH, KOTOpbIE MapKETOJOTM MOIYT MCHOJIb30BaTh BO  BCEX
KaTeropusix, M C TOYKM 3peHHs ympasieHus OpenpoM. [oOanbHbII
MYCYJIBMaHCKHUH DPBIHOK MOXKHO paccMaTpuBaTh KaK PBHIHOK 00pa3a >XH3HH,
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MOCKOJIBbKY MCITAMCKHE IIEHHOCTH M MPAaKTHKY CHIBHO BIMSIOT HA TIOBCEIHEBHYIO
JKU3Hb BCEX MYCYJIbMaH.

WntepHeTt, Menna u nudpoBbie MPOAYKTHI IPEJOCTABIAIOT, TOXKAITyH, CaMble
3aXBaTHIBAIOIIUE W3 BO3MOXKHOCTEH, JOCTYIHBIX TE€M, KTO JKElaeT BBIUTH Ha
UCIIAMCKUI PBIHOK. IHTEpECHO OTMETUTbH, YTO Bce OOJbIIEE YUCIO 3amajHbIX
OpeHIOB YK€ NPETOCTaBISIOT MPOAYKIHMIO BO MHOTHX KaTEropusix Hapsiiy C
OpeHIaMu, KOTOpPbIE SBISIFOTCS KOPEHHBIMH JUISI MYCYJIbMaHCKOTO OOJIBIIMHCTBA
ctpan. OHM TIpeycrenu Ha CETONHSIIHMN JEeHb H3-32 WX TJ00anbHOU
y3HaBaeMOCTH OpeHAa W pemyTamud. 1o, 9TO OHHM [OJDKHBI CHEnaTh, - 3TO
MOHATh MECTHBIM KOHTEKCT Ha PBIHKaX, Ha KOTOPHIX OHM HaxoxaaTcs. OxHako
JUIT KOMITAaHUH M3 MYCYJIbMAaHCKHX CTPaH CYIIECTBYIOT Pa3iIMYHbIEC MPOOIEMBI,
KOTOpBIC HEOOXOAMMO PEIINTh, MPEKAE YeM OHH CMOTYT BBINTH Ha MHPOBOI
PBIHOK.

OnHO M3 cambIX (pyHIaMEHTaNbHBIX MPEISITCTBUH JUIs pocTa OpeHAOB U3
MYCYJIBMaHCKOTO MHpa - 93TO crnoco0 JoOuTbCs y3HaBaeMOCTH OpeHja,
3aBOCBaTh JIOBEpUE MOTpeOMTENel, MOKynarb W OTAaBaTh IPENNOYTECHHE
MCCTHBIM 6peH,uaM, B TO BpEM: KaK YCTOABHIMECA 3allaIHBIC 6peH[[I)I JOCTUTIN
CHJIBHOTO OpeHJOBOr0 KamuTana u JosiabHocTH? KpynHele 3anmanHbie OpeH[bl
ObicTpo W TIyOOKO TPOABUHYJIWCH Ha OTH PBIHKA C  MOIIHBIM
MO3UIIMOHNPOBAHUEM: OHH 00JIaJal0T CHIJIBHBIM OpPEHIOM, HU3KOH CTOMMOCTBIO
TOBapoOB, M3BECTHOCTHIO W YB@KCHMEM Kak BO BCEM MHpPE, Tak U B
MYCYJIBMaHCKOM MHpE. YCIeX KPYIHBIX OpeHIOB Ha MYCYJbMaHCKHX PBIHKaX
0OBSCHSIETCS HE TEM, YTO OHH 00JIaIal0T TEXHUYECKUM ITPEBOCXOICTBOM B CBOEH
MPOAYKIHUHU, XOTA U OTBCUAIOT OY€Hb BLICOKMM CTaHJapTaM Ka4ye€CTBa, a TEM, UTO
ux 6peHI[I)I HACTOJIbKO HM3BECTHbI W IIOJB3YIOTCA HOOBEPHUEM, YTO YCIIEX
npaktuuecku rapantupoBan [Ahmad Azrin  Adnan, 2013 «Theoretical
Framework for Islamic Marketing: Do We Need a New Paradigm?».
International Journal of Business and Social Science Vol. 4, 100-105].

OnHako TpHPOAa COBPEMEHHOTO OBICTPO MEHSIOIIETrocs JEJIOBOTO MHpa
MOXET IIOMOYb OpeHJaM M3 MYCYJIbMaHCKHX CTpaH, IOCKOJIBKY IITHPOKO
NPU3HAHO, YTO ycrex Ou3Heca ceifyac Bce OOJbllIe 3aBHCUT OT HMHHOBAIWH,
CKOpPOCTH W THOKOCTH. B Buay Hanuums Xxopomero oOpa3oBaHUs, HaBBIKOB
Be/lleHWsT OW3HECAa W JICHEeXHBIX CpEJCTB, a TakkKe JOCTyNa HCIaMCKHX
OM3HECMEHOB K TEXHOJIOTUSAM M WHHOBAIIMAMH, Y HUX €CTb BCE BO3MOXXHOCTH,
YTOOBI 3aHATH CBOIO HHUIITY Ha To0asbHOM phIHKE. CKOPOCTP M THOKOCTH HE
SBJIAIOTCA CHJIBHBIMH CTOpOHaMH, KOTOPBIMH O6J'IallaIOT MHOTHEC us3
CYIIECTBYIOIIUX r700aMbHbBIX TUTAHTOB, U BCETAa €CTb CEIrMCHTBI Ha PBIHKAX,
e HOTpe6HOCTI/I " KEJIaHUA HE YIOBJICTBOPAIOTCA KPYIHBIMU rI00aIbHEIMA
KOpHOpAIHsIMHU.

Onpedenenue UCIAMCKO20 MApKemuHea: pasiuyue Mexcoy UCIAMCKUM U
MPAOUYUOHHBIM MAPKEMUHEOM

HecMoTpst Ha OrpOMHBIH TOTEHIMAN HMCIAMCKUX PBIHKOB, OYCHb BaYKHO
c/lenaTh 4EeTKUH 0030p MCIAaMCKOTrO MapKeTWHra W NPHHIMIIOB, KOTOPHIMH OH
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pyKoBoICTByeTCs. Hamwdme 4eTKoro BHACHHSA 00S3aTENbHO IPHUHECET MOIb3Y
KOMITaHUSM, TIOMOTasi IM pa3padaThIBaTh YCIEUTHbIE MAPKETHHTOBBIE CTPATETHH
U OCYIIECTBISITH CBOIO MApKETHHTOBYIO [ESTCIFHOCTH B COOTBETCTBHH C
OKMJAHUSIMH MYCYJIbMaHCKUX TIOTpeOHTEINCH.

TinarenbHbI aHAU3 ONpPEAETICHUS MOHATHA «TPAJUIUOHHBIA MapKETHHI»
CTaBUT MOTPEOUTESI B IO3UIIMIO OCHOBHOT'O OpPUEHTHPA ISl pa3paboTku OusHec-
CTpaTeruii, IpyruMH CJIOBaMHM, BCE CTPATErMYECKUE PEIICHHs NMPUHUMAIOTCS C
LETbI0  YIOBJICTBOPEHUS. NOTPEOHOCTEH 1eneBbIX pPhIHKOB. OnHAaKo, B psje
CIIlydaeB JpyTue IeNd, TaKhe HalmpuMep, KaK MOJTyYeHHEe WIA MaKCHMH3AIHS
NPUOBUTA TIPEBAJHPYIOT. HE TO3BOJIIET JAOCTOBEPHO ONPEAETHTH, YTO IBHKET
Om3HECOM - MAaKCHUMH3alus TPHOBUIM WM OPHCHTAIMS Ha TOTPEOHTENs.
Ucnamckuii moaxox JAeflaeT OCHOBHOM YHNOp M CTaBUT CBOEU IIEJbIO
MaKCUMH3AIUI0 IIEHHOCTEH OTIENBHBIX MOTpeOuTeNeil n oOImecTBa B MEIOM C
YY4ETOM OCOOEHHOCTEHl M NPHOPUTETOB STHUYECKOro cooOriecTBa. Mojenb
HCIIAMCKOT'0 MapKeTHHTa OpHEHTHPOBaHa Ha CJEAYIOIIME OCHOBHBIE LIEIH U
npunnunel [Syed Ali Hussnain, 2011. «What is Islamic Marketing». Global
Journal of Management and Business Research, Vol, XI Issuee XI Version 1.
2011, pp - 101-103].

Bo-mepBpIX, BCS [nenoBas aKTUBHOCTh JIOJDKHA OCYIIECTBISATHCS B
COOTBeTCTBUH HOpMamu Mcitama. Bo — BTOpBIX, 3THKA SBISIETCS HCKIFOYUTEIIEHO
BaXHBIM BompocoM B HMcmame. Hcmam TpeOyer, 4roOBI Bce MACUCTBHUS H
MOBeJICHHE OW3HEC-UIPOKOB OBUIM 3TUYHBIMH C TOYKU 3PEHUS 3aKOHOB Iia. B —
TPEThUX, TYMaHH3M: MapKETOJOTH JOJDKHBI MPOSBIATE TYMaHH3M B CBOHUX
B3aMMOOTHOIIEGHUSIX C 3aHMHTEPECOBAHHBIMH CTOPOHAMH, OOIIECTBOM H
MIPUPOOH.

00630p UCIAMCKO20 MAPKEMUHZ08020 MUKCA

Mopenb MapKeTHHroBoro Mukca win 4Ps (IpOAyKT, IieHa, MecTo |
MIPO/BHKEHNE), MPEIVIOKCHHAass aMEepUKaHCKHUM MapkerosoroM 3. J[xepoMom
Maxkkaptn B 1964 romy, MOXKeT OBITh HCIONB30BaHA W JJIS HCIAMCKOTO
MapKeTHHra.  BOJIBIIMHCTBO  NPAKTHKYIOIMX  MapKeTOJIOTOB,  OJHAaKOo,
NPUIEPKHUBAIOTCS KOHLEIIINKM MCIO0IB30BaHus 7P B MCIIaMCKOM MapKEeTHHTOBOM
MHKCE, KOTOpbIE BKIIOYAarOT NMpoXyKT (product), meny(price), MecTo - KaHaJbl
muctpubynnu(place), npoasmxenue (promotion), moaei(people), Guznueckoro
okpyxeHms(physical environment) u mpomeccoB(processes).

B nanHOW KymbType o0c000 cTporue TpeOOBaHHS — TPEIBSIBISIOTCS K
MPOAYKTY W TPOU3BOJCTBEHHOMY IIPOIIECCY COTJIACHO CBOJAY IpaBWII IIapuaTa.
[Johari Bin Abdullah, Jamil Haji Hamali and Firdaus Abdullah. «Success
strategies in Islamic marketing mix». International Journal of Business and
Society, Vol. 16 No. 3. 2015. pp- 480 — 499]

Tosap

B cooTBercTBMM C MCIaMCKUMU NPUHOMIAMH BECh IPOU3BOACTBEHHBIN
npoLecc J0JDKEH PYKOBOJICTBOBATHCS NMPUHIMIAMHU VciaMCcKoi eoBOM 3THKU
W IIpaBa.
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BaxxHO OTMETHTh, 4TO B TEUCHHE BCEro Mpoliecca MOArOTOBKU, 00pabOTKU 1
XpaHeHHs NPOJIYKTHI JTOJDKHBI ObITh M30JUPOBAHBI OT TOBAPOB U KOMIIOHEHTOB,
KOTOpBIE CYHMTAIOTCS XapaMm (3alpelieHHbIMU) il MycynbMmaH. K Takum
OTHOCSIT, HaIIpUMEp, CBUHMHY U €€ IOOOYHBIE MPOAYKTHL, )KUBOTHBIE, HE YOUTHIE
JOJDKHBIM 00pa3oM WM yMmepumue 10 3a00s, aJKOroJibHble HAaIHUTKH,
IUIOTOSITHBIE JKUBOTHBIE W XMIIHBIC MNTHIBI, KPOBb M IMOOOYHBIC IMPOIYKTHI
KPOBH, a TaKKe NPOJYKTHI, 3arps3HEHHbIC JIOOBIMH MaTepHalaMH U3
BBILIIEYyKa3aHHBIX KaTeropuil. B ciyuae ecnu NpoayKThl «KKOHTAaKTHPYIOT» C YeM-
TO 3aIpPEIICHHBIM, OHU TAKXKE CYUTAIOTCS] HEMPUEMJIEMBIMHU B IaHHOM KYJbTYpE.
Hanpumep, mpu MOpOW3BOACTBE IMPOAYKTOB MUTAHUS, B BHUIY PETUTHO3HBIX
NPUYUH, HENb3s JOMYCKATh COMPUKOCHOBEHHS CO CBHHHHON WJIM KPOBBIO
JH000T0 KUBOTHOTO.

Camoe ocHOBHOE TpeOOBaHHME K MPOAYKTY MUTAHUS - Xalsulb. Xallsiib,
03Ha4yacT, 4YTO HOPOAYKT 6LIJ'I MOATOTOBJICH B COOTBCTCTBUMU C IIPUHIUIIAMHU
miapuata ¢ WCIOJb30BaHUEM COOTBETCTBYIOIIMX INApUATy HHIPEIUEHTOB U
mporieccoB. Hampumep, MsIcO W NOTHIA JOKHBI OBITH 00pabOTaHBl B
COOTBETCTBHHU C TPEOOBAHUSIMU HCJIaMa, a PsJi MPOAYKTOB, KaK ObLIIO OTMEUCHO
BBIIIIE, 3ampeleHsl K ymotpebnenuto. [Alserhan, Baker Ahmad.; The Principles
of Islamic Marketing, 2011;54-55]

Crenyer Takke OTMETHTh, YTO HApSAy C MHUIIEBOH MPOMBIIUICHHOCTHIO
HCIIAMCKUII MapKETHHI OXBATHIBAET WM JIPYTHE OTPACIH, a Takxke chepy yciyr.
[To3TOMY OYeHb BaXXHO IIOHUMATh, YTO MOHATHE XaJsUlb MM XapaM OTHOCHTCS
HE TOJIbKO K MHIIEBOI MPOMBIIIIEHHOCTH, HO U K MOBEJICHHUIO, PEYH, OJICKIE,
MAaHEPE MOBCACHUA U NUCTE. HaHpI/IMep, B MHAYCTPHUU MOJIBI OACKIa CUUTACTCA
xapaM (3ampelieHHoi), €ClIM OHa He COOTBETCTBYET MOPAIbHO-3THUYECKUM
HOpMaMm IIapuaTa, KOCMETHKa WK (papMaleBTHUeCKHe IMpernapaTbl CUUTAIOTCS
Xapam, €CIIn OHH coacpKaT 3alpCIICHHBIC KOMIIOHCHTBI NN ObBLIH
MPOTECTUPOBAaHBl Ha HMBOTHBIX. Kpome TOro, corjiacHo Huciamy, Hpojaka
TOBApOB WJIM YCJIYT, TAKMX KaK aJKOTO0Jb, a3apTHBIC UIPHI, IPOCTUTYIUS, MATUs
U T. JI. HE JOIYCKAeTCsl, 1aXKe €CIIM OHM T'€HEPUPYIOT BHICOKYIO NPHOBLIb.

Lena

[TockonbKy MClIaM KaK pesIirist BHICTYIIAET 33 PABEHCTBO U CIIPaBEJIMBOCTS,
€CTh YETKHE pPYKOBOISINME IPHHIMIBI C TOYKM 3PEHHS LEHOOOpa3OBaHMS.
Hanpumep, wu3MeHeHHe IeHBI NpPOAYKTa 03 M3MEHEHHS KadecTBa WIH
KOJIMYECTBO MPOAYKTA, HEONPaBAAHHOC MAHUINYJIHMPOBAHHUE HCHAMH, IEHOBas
JUCKpUMHUHALKSA (IIPOaBaTh OJWH MPOAYKT MO pasHbIM neHam). Ctout ocobo
OTMETUTh, YTO B3WMAaHHUE MPOLEHTOB 3ampelieHo B lcmame, B BHIY 4ero
UCIIaMCKHe ()UHAHCOBBIE TPOXYKTHI HMEIOT OTJIMYHYIO CTPYKTypy OT
TPaAWIMOHHBIX U BBIIEISIOTCS B OTACJIBHYIO OTpacib MCIaMCKue (DUHAHCHI U
OaHKHHT.

Mecmo npoodadicu

Mecro mpojaXu WM KaHalbl AUCTPUOYLMM, KaK OAWH M3 DIEMEHTOB
MapKETHHIOBOTO MHKCA, ONPEAEISET KaK MPOJIYKT JOCTaBIsieTcs KineHTty. Kak
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W B CiIydae C JPYTHMH OJIIEMEHTaMH MAapKEeTHHIOBOTO MHKCa, COBIT H
TPaHCIIOPTUPOBKA MPOAYKIMH TAKKE TOJKHBI PACCMATPUBATHLCS C TOUKU 3PEHUS
CIPaBEITMBOCTH U COIMAIBHOTO OJIaromoIy usl.

C TOYKM 3peHHs] HOPM IIapuara, KaHajbl cObITA HE JOJIKHBI MPHUBOAUTH K
3aBBIIICHUIO IICH /I KOHCUHBIX MOTPEOUTEINECH, a TI1aBHOM 1EJIBI0 JTOJKHO OBITH
J00aBJICHUE IICHHOCTH W TOBBIIICHUC YPOBHS JKWU3HU. VcinaM npeansBiseTt
JKECTKHE TpeOOBaHUsI K IPOLIECCY XPAaHEHUs U TPAHCIOPTHPOBKU TOBApOB.
3amnpereHo MepeBo3UTh TOBaphl TaKMM 00pa3oM, 4TOOBI OHM MOTJIM HAHECTH
ymep0 JIOIIM, HX HIMYIIECTBY, a TAKXKe IPHPOJIE, TPAHCIIOPTHPOBATH M XPAHUTh
npoayktel Xapam Bmecte ¢ Xamsuie [Ahmad Azrin Adnan, 2013 «Theoretical
Framework for Islamic Marketing: Do We Need a New Paradigm?».
International Journal of Business and Social Science Vol. 4, 157-165].

Ipoosuoicenue

HpOI[BI/I)KeHl/Ie ABJACTCA 3JIEMEHTOM MApPKETUHIOBOI'O MHUKCA, KOTOpLIﬁ HE
6611 IyOOKO M3Y4YeH ¢ TOYKU 3PEHMs HMCIaMCKOro mMapkeTwHra. Kak u npyrue
QJIEMEHTBI MApKETUHIOBOT'O KOMILJICKCA, BCC q)OpMI)I KOMMYHUKaUU C
HOTpe6I/ITeJ'I$IMI/I JOJDKHBI OCYHICCTBJIATHECA B paMKaxX HCJIaAMCKUX TMPUHIUIIOB.
Bce acnekTol KOMMYHUKAIIUU C HOTpe6I/ITeH$IMI/I, 6y}1]:- TO pCKilaMa UM JIMYHasd
Tpojaaxa, JOJDKHBI OCYIIECTBISThCS Oe3 HAMEPEHUS BBECTH HX—B 3a0IyXKICHHE
wim oOMaHyTh. Tarke 3ampemaercs NpHUIABaTh HPOMYKTY Te KadecTBa H
0COOCHHOCTH, KOTOpbIMH OH He oOmagaer. CoriacHo HOpMaM IIapuaTa,
pEeKIaMHbIE METOJbl HE JOJDKHBI MCIONb30BaTh CEKCYaIbHYIO, SMOLMOHAIBHYIO
u nojaco3HatenbHyo pexnamy [Alserhan, Baker Ahmad.; The Principles of
Islamic Marketing, 2011;80-85].

3aknwouenue

Kak HOBoe HampaBieHHE B COIMAJIBHON HayKe, HCIAMCKUIl MapKeTHHT
npeanojiara€t MpUMEHEHUE OCHOBHBIX TPUHIIUIIOB mapuata K IPAKTUKE
BCACHUS HpeﬂHpHHHMaTeHBCKOﬁ ACATCIBbHOCTH. O6na):[a$1 CHUJIbBHBIMH
MOPaJbHBIMU LIEHHOCTSIMM M 3THYECKMMU HOpMaMmM moBeneHus, VMcinam moxer
MPOJIEMOHCTPUPOBATh OECTPELEACHTHOE PEIIeHNe MHOTOYHMCIEHHBIX MpobieMm,
C KOTOPBIMHU CTaJKHBAETCSI COBPEMEHHOE YEJIOBEUECTBO.

HcmamMckas 5KOHOMHUYECKAsT CHCTEMa - 3TO OM3HEC-MOJIeIb, IPUHATAS TOYTH
OJTHOY TIATOW HAceJICHUS MUpa. B cTaThe BBIIEIAIOTCS OCOOCHHOCTH HCIAMCKOM
CTPYKTYpPBI MEXIYHapOIHBIX MapKETHHIOBBIX NPAKTHK M ATHKHA. ClenoBaHHe
TaKUM 3TUYCCKHUM MNPAKTHUKAM IMOBBIIIACT CTAHAAPTHI MMOBECACHUSA KaK KOMHaHHﬁ,
TaKk U MOTpeOuTeNeH, U co3/1aeT IEHHOCTHYIO OCHOBY /sl (GUPM, YCTaHABIUBAS
TapMOHMIO M  3HAYUMO€  COTPYAHHMYECTBO  MEXKAY  MEXKIYHApOIHBIMU
MapKETOoJIOraM U UX MYCYJIbMAaHCKUMU LEJIEBBIMU PhIHKAMH.

Komnanuwu, cnenyromue 3a TEHASHIUIAMA U CTPEMSIIMECS pPeaInu30BaTb CBOU
BO3MOXHOCTH Ha MCIAMCKHMX pPBIHKaX, JOJDKHBI ~ CTPOr0 KOHTPOJIUPOBATH
TEXHOJIOTUM M MPOLECChl MPOU3BOJACTBA MNPOAYKTOB, MPEAHA3HAUEHHBIX IS
UCIIAMCKOTO PBIHKA, OJHAKO cefdac y HHUX €CTb BO3MOXHOCTb CO3JaTh U
HaJNaJIUTh CTPYKTYpPY Takoro MpOM3BOJICTBA U TEM CaMbIM 3aMETHO OTIMYATHCS
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OT CyIIEeCTBYIOIMUX KommaHui. Kommanum, koTtopbie paboTalOT B CBOEH
coOCTBeHHOW 30He KOoM(opTa M M30eraoT HCIAMCKOTO PBIHKA, JIWIIAIOT ceOs
OTPOMHBIX, HO pEaJbHBIX BO3MOXKHOCTEH, KOTOpBIE >KAYT MX Ha bmmkHeM u
Hansnem Boctoke.

HcnaMckuii MapKeTHHT, C OJHOHW CTOPOHBI, OOpallaeTcsi K COBPEMEHHOM
MapKETHHTOBOM MBICIIN U TPAKTUKE, OJHAKO B PAMKaX CO CTPOTrOi OpHUeHTalue
Ha ucnaM. OH U3y4aeT, KaK MOBEJICHUE MYCYJIbMAaHCKUX PHIHKOB (hOPMHpPYETCS
pa3NMYHBIMH PEIUTHO3HBIMH M KYJBTYPHBIMH KOHLETILHUSIMY, BIIHSIOLIUMHA
MOYTH Ha BCE SKOHOMHYECKHE PEUICHUS Ha THX PBIHKAaX. YCHENIHOE BEICHUE
OW3Heca ¢ HCIAMCKHMH pBIHKaMH TpeOyeT, 4YTOOBl paclpoCTpaHEHHBIE
TPaAWIIOHHBIE MAapKETHHIOBBIC 3HAHMS OBUIM aJalTHPOBAaHBI K TPeOOBAHUSIM
UCIIAMCKUX PBIHKOB. MHBIMH CIIOBaMH, HBIHEIIHSS MapKETHHIOBas MBICIb H
MpaKTHKa HY>XIAeTCsl B TIIO0ATLHON MepecTpoiiKe, YTOObI alelInpoBaTh K 3TUM
PBIHKaM. Hcnam JaC€T YCTKHUEC YKa3aHUA OTHOCUTCJIBHO IMOBCACHUSA U HeHOBOﬁ
AKTUBHOCTU BCCX 3aMHTCPCCOBAHHBIX CTOPOH, (byHKLII/IOHI/Ipy}OH_[I/IX Ha JaHHOM
PBIHKE.

Cnucok ucroununkos / References:

1. Ahmad Azrin Adnan, 2013 «Theoretical Framework for Islamic
Marketing: Do We Need a New Paradigm?». International Journal of Business
and Social Science Vol. 4, 157-165

2. Arham, M. Islamic perspectives on marketing. Journal of Islamic
Marketing, 1(2), 2010. pp- 149-164.

3. Baker Ahmad Alserhan, B. «Principles of Islamic marketing». UK:
Gower Publishing Limited. 2018.

4. Baker Ahmad Alserhan. «Principles of Islamic Marketing». Ashgate
Publishing, Ltd. 2015.

5. Johari Bin Abdullah, Jamil Haji Hamali and Firdaus Abdullah. «Success
strategies in Islamic marketing mix». International Journal of Business and
Society, Vol. 16 No. 3. 2015. pp- 480 — 499

6. Kearney A. T. «Addressing the Muslim market». A. T. Kearney (2017),
‘Addressing the Muslim market’. USA. 2017..

7. Syed Ali Hussnain, 2011. «What is Islamic Marketing». Global Journal of
Management and Business Research, Vol, XI Issuee XI Version 1. 2011, pp -
101-103.

8. Munazza Saeed and Aysha Karamat Baig. 2013. «Islamic Shari’ah-
compliant marketing». International Journal Social Entrepreneurship and
Innovation, Vol. 2, No. 2, 2013.

9. Mustafa ‘Afifi Abdul Halim & Azlin Alisa Ahmad. 2014. «Enforcement
of consumer protection laws on halal products: Malaysian experience». Asian
social science. Vol. 10. No. 3 ISSN 1911-2017

10.Salih Yildiz, Emel Yildiz, Mehmet Hanefi Topal. 2014. «Islamic
Marketing as a new marketing trend: An application for determining consumers,
Islamic bank selection criteria. Banks and Bank Systems», Volume 9, Issue 1,
2014

11. Shelby D. Hunt, Dennis B. Arnett. 2016. «Does marketing success lead to
market success?» Journal of Business Research.



Okonomuka. busnec. banku. 2020. 05 (43) mait

12.Yusniza Kamarulzamanand Azian Madun. 2013. Business Strategy
series,Vol.14,No2/3. Pp 60-66, Emerald Group Publishing Limited.

13. Zainalabidin Mohamed, Golnaz Rezai, Mad Nasir Shamsudin and Eddie
Chiew F.C. 2008. «Halal logo and consumers’ confidence: What are the
important factors?» Economic and Technology management review. Vol 3
(2008): 37-45



