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3HAYEHME DIGITAL CUSTOMER B COBPEMEHHbIX YCJIOBUSIX!

AHHOTAUUA
Ipeamer/Tema. CoBpeMeHHBII NU(POBO MUpP MOPOKAAECT HOBBIE OTPACIH H
Tak)Ke HOBBIX KIHEHTOB. Kakmelii M3 Hac, Tak WM HHade, sBissercs digital
customer. Biusinue digital customer na paboTy MapKeToJOroB B COBPEMEHHBIX
KOMIIAaHHSAX OYEHb BEJHMKO. biaromapsi cO3JaHHIO HOBOIl MO NOBEICHHUS
u(ppOBOro MOTPEOUTENSI MAPKETONOTH CMOTJIH TPOAHATU3HPOBATH BIHSHUC
9TUX moTpebuTeneil pasputus 3Hauenus: digital customer nHa aesTensHOCTH
KOMIIaHHH.
Henu/3agaun. llenpio naHHOW pabOTHI SBISETCS BBISIBICHHE TEOPETHUECKUX U
NPAKTHYECKUX M3MEHEHHIT B paboTe KOMIaHUH B cepe MapKEeTHHTA B CBSI3H C
nosienenuem digital customer. Jlns mocTrykeHMs] JAHHOW 1IN HEOOXOIUMO
PELIUTh cleayolune 3anadu: copMupoBaTh OCHOBHBIe XapaktepucTuku digital
customer; mpoaHaJM3UpOBATh MOJENb MOBEACHUS LHU(GPOBOro MOTPeOHTENs C
TEOPETUYECKUX M MPAKTHYECKHX AacleKTOB; BBHISBUTH OCHOBHBIC aCIEKThI
M3MEHEHHsT MapKEeTHHIOBOM CTpaTernu KommaHuii B Oymymiem wu3-3a digital
customer.
MertopoJiorusi. BrinosiHeHHe MOCTaBICHHBIX 3a[a4 OCYIIECTBISETCS 32 CYET
WCIIOJIb30BaHMSI OT€YECTBEHHOHN M 3apyOeKHOMI JINTepaTyphl 10 TaHHOH TeMe.
BoiBoa. [locraBneHHbIE aBTOPOM 3aqadyd MPHUBEIH K YrIIyOJICHHOMY aHATH3y
digital customer, mMomenu ero MoBeleHWs W BJMAHHS JTOTO TOBEIEHUS Ha
MapKEeTHHTOBYIO CTPATETHI0 KOMIIAHUY B OYyyIIeM. A TakKe CIeNaTh JIOTHYHbBIH
BBIBOJI Ha OCHOBE BBIITOJIHCHHOTO HCCIICIOBAHHSL.
KinloueBble clioBa: yugposou KiueHm, Mapkemuue, MoOenb «MOMEHM
UCMUHBLY, CUCMeMA NPUHAMUSL PeWeHUll 0 KIUeHMax, yiyuuienue ousHeca.

1 O6Bem — 17475 ned. 31. ¢ mpob.
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THE ROLE OF DIGITAL CUSTOMER IN MODERN CONDITIONS

Abstract
Subject/Topic The modern digital world generates new industries and moreover
new customers. Each of us is now somehow a digital customer. The influence of
digital customer on the work of marketers in modern companies is enormous.
Due to the creation of a new model of behavior of digital customer the marketers
have been able to analyze the impact of these customers on the business and
further development of the values of digital customer on the company's
activities.
Goals/Objectives The purpose of this work is to identify theoretical and
practical changes of the company's work in the field of marketing in connection
with the emergence of digital customer. To achieve this goal, the following tasks
should be solved: to form the main characteristics of digital customer; to analyze
the model of digital customer’s behavior with theoretical and practical aspects; to
identify the main aspects of changes in marketing strategy of companies in the
future connected with digital customer.
Methodology Implementation of the objectives is carried out through the study
of domestic and foreign literature on the topic.
Conclusions and Relevance The author’s operating objectives have led to in-
depth analysis of digital customer, the model of behavior of this customer and
the impact of this behavior on the marketing strategy of the company in the
future. Additionally, this analysis has led to a logical conclusion based on the
research.
Keywords: digital customer, marketing, "moment of truth” model, customer
decision making system, business improvement.

Beenenne

3a mocieHUe HECKOJBKO JIET COBPEMEHHBIH MUP OYCHb CHIIBHO M3MEHHIICH
Onaronmapsi BHEAPCHUIO U(POBBIX TEXHOJOTHH BO Bce cepbl HAIIECH >KU3HU.
MapKeTHHT He CTaj UCKIIOYCHHEM, MI09TOMY MOSBHIOCH HOBOE HAaIpaBieHHE —
Digital mapketusr wmu unudposoir mapketunr. Digital mapkeTuHr oxBaThiBaeT
M00YI0 MapKETHHTOBYIO JESTEeIbHOCTh, KOTOpPas HCIONB3YeT JJICKTPOHHBIC
ycrpoiictBa uiau  MutepHer. Ilpeampustus ceiluac akTUBHO IPUMEHSIOT
u(ppOBbIe KaHAaNbl, TaKWe KaK MOMCKOBBIC CHCTEMBI, COIMAIbHBIE CETH,
DIEKTPOHHYIO TMOYTY ¥ CBOM BeG-CalThl, s CBSI3HM C TEKYIIUMH U
NOTEHIMAJIBHBIMU KIMEeHTaMU. TakuM 00pa3oM MOXHO CKa3aTb, YTO LU(POBBIC
TEXHOJIOTHH SIBJISAIOTCS HAa JAAHHBII MOMEHT OJHHUM M3 OCHOBHBIX HHCTPYMECHTOB
B Oopbbe 3a moTpeOuTENs, KOTOPBIH Xapaktepusyercs ceiiuac kak Digital
customer wu nudpoBoii KimeHr [7].



[TpuBnekas unppoBoOro KIMEHTa, MAPKETOJIOT JOJDKEH YUUTHIBATH HECKOIBKO
taxropos [8, c. 3]:

— YPOBEHb «IPOJBHHYTOCTH» B HCIOJB30BAHUM MOOWIBHBIX YCTPOICTB U
COIIMANBHBIX CETEH MOTCHIUAIBHBIX KIHECHTOB;

— TOTOBHOCTb KJIMEHTA JICTUTHCS NIEPCOHATBHBIMU TaHHBIMUY;

— ocuosusie Digital-xanaist, HCONB3yeMbIe TIOTCHITMATBHBIMHA KIIHCHTAMH.

COOTBETCTBEHHO MOYKHO YTBEpXKAaTh, 4TO Heobxoaumo Bbiaessth digital
customer w3 ApPYrMX TpYHN KIHMEHTOB, 4YTOOBl 3(ddekTHBHEE YyBEIMYMBATH
y3HaBaeMOCTh OpeHIa W NpPOJaKH KOMIIAHHM, BEIb MOAXOA JUIl KaXJO0ro
CErMEeHTa KJIMEHTOB JIOJKEH OTJINYaThCs.

AxTyanpHOCTh TeMbl «3HaueHue Digital customer B CcOBpeMEHHBIX
YCIOBUSIX» OYEHb BEJMKA B YCIOBHSAX OOOCTpHBIIEHCS KOHKYPEHIIMH 32
MOTpEOUTENsT W HMEHHO H3y4YCHHE W aHaIu3 HMHPOPMAIMU O IU(PPOBBIX
KIMEHTaX MOXKET IOMEHSATh IOJOKCHHE KOMIIAHHHM Ha PBIHKE K JIydIIEMY.
{udpoBble MapKETHHTOBBIE PELICHHS B COBPEMEHHBIX YCIOBHUSX SBISIOTCS
OITHMM 13 HauOolee [CHCTBEHHBIX HHCTPYMEHTOB JUIL  ITOJYYCHUS
KOHKYPEHTHBIX NPEUMYILECTB Ha PBIHKE, M3-3a 3TOT0 KPYIHBIC MHOCTpaHHbIE
KOMIIaHUM yXKe JaBHO AaKTHUBHO HANpaBIAIOT CBOK YCHUIHMS B CTOPOHY
U(PPOBOTO MHpa.

Mopean noBeaeHns HU(ppoBoro norpeduTeEIst

B pesynbrare uccienoBaHuii X0Te€I0Ch ObI BBIACIUTH OCHOBHBIE U3MEHEHHUS
B moBeseHHe nortpedurens 3a nociennue 10 ser. Tak, Ha mpuMmepe MOKyIKe
MIAMITYHS, S IPOJICMOHCTPUPYIO 3TH U3MEHEHHUS.

IIpencraBere cebss mokymarerem B 2005 romy. Ber mpocro 3amum B
MPOIYKTOBBIM MarasuH, 4TOObI KYNHUTh OYTBUIKY HIaMIyHs. Bel cmMoTpute Ha
nonku u Bupure Oosnee 10 mamryHed pa3HBIX MapoK W THUIIOB, U BaM HYXHO
NPUHATH PEIIEHHE O TOM, KaKOW U3 HUX KYNUTh. [IpH NMPUHSATHN 3TOTO PELICHUs
Bbl MOXETE YUYeCTh HECKOJbKO (DaKTOpPOB: AM3aHH ITHKETKH, PACIIOJIOKECHUE
IIaMITyHS Ha TOJIKE ¥ TOAPOOHOE 0OBSACHEHNE Ha THKeTKe. [Iporecc mpuHITHS
pElIeHNi, KOTOPBIM Bbl MPOXOAUTE MPSIMO ceHyac, — 3TO TO, YTO MAapKETOJIOTH
P&G HasbiBatoT «IlepBblii MOMEHT UCTHUHBI.

Mopens «MoOMEHT HCTHUHBIY, co3aaHHas B 2005 romy, sBiseTCs OIHOM M3
HanOosee MpoCIaBICHHBIX MapKETHHTOBBIX CHCTEM, ITOCKOJIBKY OHA HACTOJIBKO
TOYHO OTpPaKaeT MpOLECC IPUHATUS PEIICHHUs MOKyNnaTeJIeM NpU ITOKYIIKEe
npoxykra (IlepBblif MOMEHT), UCTIBITaHUU TIPOAYyKTa (BTOpOif MOMEHT MCTHHBI)
Y B KOHEYHOM HMTOT'€ KJIMEHT IPUBS3BIBACTCS K OpeHIy.

JlaBaiiTe BepHeMCS K HCTOPHH C IIAMITyHEM, HO TPEICTaBHM, YTO OHA
npoucxoaut B 2011 romy. Temepb, Kak y KIUEHTa, Y Bac €CTh JOCTATOYHBIN
JocTynn K cMmapTdoHam u VHTepHeTYy, 4TOOBI BBINTH 3a paMKH TIPH OIICHKE
npoaykTa. @akTHYECKH, BBl MOXKETE HE MIPUCYTCTBOBATH (PM3NIECKH B MarasuHe,
MOCKOJIbKY TaKHWE WHTEPHET-Marasusel, kKak Amazon m Walmart.com, Taxxe
CTaM 3HAYUTEJILHO OoJiee IOMYJISIPHBIMH, BBICTYNasi B KadeCTBE pPEAIbHOM
IbTEPHATHBBl (PU3NYECKOMY PO3HMYHOMY Marasuny. IlosToMy, Kkorma Bam
HY»KHO 4YTO-TO BpOJE ILIAMITYHsS, Bbl BpsA JIM IMOWAETE NPSMO B MarasuH 3a



MOKYNKaMH, a CKOpee 3aiiinTe B HWHTEPHET, 4YTOObl HAaWTH YTO-TO BpOAE
«UTy4ILero MIaMITyHs B MEPE» — M TO HyJeBOH MOMEHT UCTHHBI.

«Hymesoit momenT uctuab (ZMOT), pa3zpaborannsiii Google B 2011 roxy,
OIMCHIBAET, KaK LU(POBBIC KaHAJIBI, TAKHE KaK COLMAIbHBIC CETH M IOHCK,
BIIMSIIOT Ha POLECC NPUHATHS PELICHHUH.

3raunmocts ZMOT 3akmiogaercss B TOM, 9TO 3TO, HOXKaIyH, IepBas
MapKeTHHIOBasi CTPYKTYpa, B KOTOPOHM ITOJYEPKHBACTCS BAKHOCTH LU(PPOBBIX
KaHaJIOB KaK Ba)KHEHIel 4acTu mporecca NPUHSTHS PEIICHUI KITHEHTOM.

IonpoGuee ¢ Monenpio «MOMEHT UCTHUHBI» BBl MOXKETE€ O3HAKOMHUTHCS Ha

Pucynke 1.
Hynesoit IMepBorii Bropoit MoMeHT
MOMCHT MOMCHT HCTUHBI
Crumyn HCTHHBI HCTUHBI (nposepka
(ZMOT) (nokynka npooykma Ha
npooykma) npaxkmuxke)

ITO CTAHOBUTCS HYJIEBBIM MOMEHTOM HCTHUHDBI
ciaeayromero HOTpe6I/ITe.TIH

Pucynok 1 — Moaess "MoMeHT HCTHHBI"

Takxe CTOMT OTMETHTh, YTO B HACTOSIIEe BpeMsl KIHEHTHI €XXETHEBHO
NoJABEpraroTcsi OoMOapAMpPOBKE ThICSYaMH €IUHUL HMHGOpPMAIMKH Yepe3
WuTepHeT, 1 X BHUMaHKE OBICTPO yXYAIIaeTcs.

JlJ1s MapKeToIoTOB 3TO 03HAYaeT, YTO IHKJ OIEHKH KJIMEHTa 3HAYUTEIHHO
COKpallaeTcs OT HECKOJbKMX JHEH MM YacoB 10 HECKOJIBKUX MUHYT WIIH
CEeKYHII.

Ecnm Bam npoaykT He yOeskiaeT MoKymnareneil MoKynaTh IpsMo ceifyac, BEI
TepsieTe BHUMaHHUE ATOTO KIIMEHTA HaBCET/1a, 1 OH BEPOSITHEE BCErO HE BEpPHETCS
HE3aBHCHMO OT 00beMa PEKIAMHOTO BO3/I€HCTBHS.

Orot mpoctoil daxr moOynun McKinsey CKOpPpeKTHpPOBAaTH CBOIO CHCTEMY
NPUHATHS PEUIeHWH KIMEeHTaMH A0 OOHOBIeHHOW Mojenu. Crapas MoJenb
npezcTaBieHa Ha Pucynke 2, a HoBast Ha Pucynke 3.

3HaYeHHE 3TOTO HOBOTO «YCKOPEHHOTO ITyTH JIOSJIBHOCTH» 3aKIIIOYaeTcs B
TOM, YTO OH HE TIPOCTO (HPOKYCUPYETCs Ha MPEAOCTABICHUH HHOOPMAIIUU, ITOOBI
NOMOYb  KJIMEHTaM OLEHUTh MPOAYKTHl KoMmaHuM. B Hem Taxke
MOJAYEPKUBAETCS BAXXHOCTh JOCTABKM ATOW MH(OPMAIMU B KpaT4aHIIne CPOKU
HanOosee IIeJEeBBIM CETMEHTaM KJIMEHTOB. OJTO IO3BOJISIET MapKeToJIoram
3aCTaBUTh OSTHX KIMEHTOB MPHHATH HEMEJJICHHBbIE IEHCTBUS IO MOKYIKE
npoaykra. Jpyrumu ciioBaMu, UMeTh HHPOPMAIHIO HEIOCTATOYHO, HEOOXO MO
TaKke HACTOWYMBO MPOJBHIATh 3Ty MH()OpMANMIO KIMEHTaM, HaXOJSIINMCS B
BBICOKOW CTETICHH TOTOBHOCTH JJIsI COBEPIICHMS clenku [11].
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Pucynok 2 — Kitaccnueckuii myTh KJIHeHTa
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Pucynok 3 — YckopeHHBII MyTh JOSUIBHOCTH

Brmaromapst mepemoBBIM TEXHOJOTHSAM, TaKUM KaK MaIllMHHOE OOYYeHHEe U
UCKYCCTBEHHBI HWHTEJUICKT, Bce OoNbIle © OOJBIIC KOMIIAHWUH Hadajd
MPOBOIUTH O3TOT THI  «BBICOKOCKOPOCTHOTO TAapreTWHIa» Ui  CBOCH
ayIUTOPUH. DTO 3HAMEHYET HOBYIO 3TIOXY aBTOMATH3aIlMH ¥ BHEIPEHHSI HOBBIX
MOJIeJIe MapKeTHHTa.

Bausinue Digital customer Ha MapKeTHHIOBYIO CTPATErHi0 KOMIAHUI B
Oyayuiem

Tenepsb, Korja MBI PacCMOTpPEIM OCHOBHBIE H3MCHCHHS B IOBEICHUU
notpeburens 3a nocienaue 10 JeT, He0OX0IUMO POAHATH3UPOBATH OCHOBHBIC
HAIPaBJICHUS COBCPIICHCTBOBAHUS MAapKETHHIa HA COBPEMEHHOM 3Tare. XOTs
9TH  CABHTH B MapKETHHIE MOTYT MOKa3aThCs COBEpILICHHO
pa3HOHANPABICHHBIMU, OCHOBHAS TEMa OCTACTCS TOW JKE: KIMCHTHI CTAHOBSTCS
Oonee CHIBHBIMH, CHAOKEHHBIMH BCelW HeoOXoauMmol WHOpManuen s
MPUHATHS COOCTBEHHBIX PEIICHHUH O MOKYIIKE.



IIpomno To Bpems, Korjaa MapKeTOJIOTH MOIJIU CKa3aTh: «PeKIaMUpYHTe 3To,
u onu npugyT. Ceifyac HacTaso BpeMs, KOTAa MapKETOJIOTH JOJDKHBI MEHSThH
CBOIO CTPATETHIO C OPUCHTAINEH Ha IIU(PPOBBIX KIHMEHTOB.

Ilo wmepe Toro, kak wuHpOpPMAaIWA, MAOCTYNHAas KIMEHTaM, Oyzaer
paclpoCTpaHAThCsA, O5Ta TEHACHIMs TOJIBKO YCKOPHTCA B  CIEAYIOLIEM
NECSITWICTHH, YTO CleNaeT ‘“‘OpHeHTHPOBAaHHBIA Ha MU(PPOBOrO KIMEHTA”
MapKeTHHI emie OoJjiee BaXKHBIM, M Ja)XX€ C€JIWHCTBEHHO HEOOXOIMUMBIM IS
ycnexa komnanuii [3].

Wrak, BOT HEKOTOphIE KIIOYEBBIC IArd, KOTOPbIE MAapKETONOTU JOJKHBI
NPEeANPUHSTE, YTOOB! IPEBATMPOBATH B 3TOM HOBOM LIU(PPOBOM BEKE:

— co3paiite Baiml OpeHN M NMPOAYKT B COABTOPCTBE C KIIMEHTAMH: MPUIILIO
BpEMSI IOTOBOPHUTH C BAIIMMH KJIMEHTAMH JIUIIOM K JIILY, YTOOBI ITOHATH, 9TO UM
HY>KHO, YTO IBHJKET MMH, M KaK MapKETOJIOTaM JIydlle CKOPPEKTHPOBATh CBOIO
JESATENBHOCTD C LENBI0 TOCTHKEHUS MAaKCHMAJIbHOTO YPOBHS YAOBIETBOPEHHS
notpeduteneil. Ilopa mepecrars mpsATatees 3a ¢acagoM IH(PPOBOI peKIaMbl.
MapxkeTonorn IOJDKHBI pa3BHBAaTh INIyOWHHBIC OTHOIICHHS C KJINCHTaMH,
KOTOPBIE MIEPEXOASIT B CTaTyC HapTHEPOB;

— MHBECTHUpPYWTE B COTPYIHHUKOB, Pa3BUBAWTE MapKETHHTOBOE MBIIUICHHUE,
CHOCOOCTBYHTE WX TNIyOMHHOMY TIIOHMMAaHHIO OCHOBHBIX Ilellell M 3amau
KOMIIaHUH, a TaKKe €e MUCCHH, pa3BUBaiiTe KOPIIOPATUBHBIN JyX M COLUAIBHO-
OPHEHTHUPOBAHHBIN MapKETHHT;

— MWHBECTHpPYHTE B TEXHOJOTWH, 4YTOOBI OBICTpEEe BIMATH Ha BalINX
KIMEHTOB; TEXHUYECKUE WHCTPYMEHTHI CTaHOBATCS JELIEBIE M TPOLIE B
UCTOJIb30BaHUM KaXIblil JAeHb. Bocnomb3yWTech ASTHMH TEXHONOTHSMHU H
HNOJHUMHUTE CBOIl MAPKETHUHT HA HOBBIN YPOBEHb;

— OKCHEPUMEHTHPYHTE IOCTOSHHO: CaMO€ 3aMedaTelbHOe B HH(POBBIX
wiargopmMax 3akio4yaeTrcss B TOM, 4YTO OHHM HEIOPOTM M MPOCThl B
UCIIONIb30BAaHUU. OTO OTKPHIBAET BO3MOXKHOCTH [yl OOJBIIOrO  00beMa
UCTIBITAHUH ¥ OKCIEPUMEHTOB B Bamed KkommaHuu. Takum oOpazom,
UCIIONIb3YHTE JTH HOBBIE BO3MOXXHOCTH TECTUPOBAHUS, 4YTOOBI BBISICHUTD
JTYUIIAHA CIIOCO0 KaK «JIOCTydaThes» 10 «Batei ayauropum.

Taxkum o6pa3om, Bo3MoxkHO B OynymieMm digital customer cTaHeT OCHOBHBIM
KJIMEHTOM, Ha KOTOPOTO Oy/eT OpHEHTHPOBATHCS MAPKETHHT .

3akia04yeHue

HccnenoBanue mokasano, HACKOJIBKO OBICTPO MEHSIETCSl Halll MUp ceivac,
MOSTOMY MAapKeTOJOTH JOJDKHBI BCE BpEMs aHAIM3UPOBATH AKTYaJIbHYIO
MHQOPMALIMIO O CBOMX KJIMEHTaX, YTOOBl HE YIMYCTUTh YTO-TO BaxkHoe. B
COBPEMEHHOM MHpE OYEHb JIETKO BBINACTh M3 OOIIEro TedeHUs W OBICTPO
mepecTate OBITh aKTyalbHOH M MOAHOH KommaHueid. COBpeMEHHBIH MUp
YCTPOEH TaK, YTO HaJl0 BCE BPEMsI HAXOJUTh HOBBIE CIIOCOOBI B3aMMOAEHCTBHS C
KIueHToM. Tak jke OBICTPO, KaKk MEHsSeTCsl KIHMEHT, MOJDKHBI MEHSTHCS
MapKETUHIOBBIE CTPATETUU.

3a nocneHue AECAThH JIET U3 OOBIYHBIX KJIMEHTOB JIIOAM CTAIH HU(QPOBBIMU
KJIMEHTaMH, KOTOpble O0JIalaloT COBEPIICHHO HOBBIMH OCOOCHHOCTSIMU.



Brnaropapst 3ToMy, ObUIM IIEPECMOTPEHBI HEKOTOpbIE MOJENH pPaboThl C
KIMCHTaMH U MOSABIJIOCH HOBOe Hampasinenue digital marketing. AkryansHocTb
Temsl «3Hauenue Digital customer B coBpeMeHHBIX YCIOBHAX» OYEHb BEIMKA B
YCIIOBHSIX 00OCTPUBLICHCS] KOHKYPEHIHUH 33 IIOTPEOUTEINS U, IMCHHO H3y4ICHHE U
aHanu3 uHGOPMAIMK O UU(POBBIX KIMCHTAX MOXKET IIOMEHSTH IIOJIOKCHHE
KOMIIAHUM Ha PHIHKE K JydmeMmy. L[udpoBele MapKeTHHTOBBIC PCIICHHS B
COBPEMEHHBIX YCIOBHAX ABISIIOTCS OJHMM W3 Hauboyiee JIEHCTBEHHBIX
UHCTPYMEHTOB JIJIs HOJIYYCHUsS] KOHKYPEHTHBIX IPEUMYIIECTB HA PHIHKE, U3-32
9TOrO KPYITHbIC HHOCTPAHHBIE KOMIIAHHHU YK€ JIABHO aKTHBHO HAIPABJIIOT CBOKO
YCHJIMS B CTOPOHY IIU(PPOBOTO MHUPA.

B OyaymeM MapkeTonord OyayT B OCHOBHOM OpPHEHTHPOBAThCS Ha
A(POBBIX KIUCHTOB Pa3HBIX THUIIOB M YIIPABILSITh CTPATETHUSCKUMH PELICHUSIMH
B 3aBHCHMOCTH OT IIPUOPUTETHOCTH TOT'O MJIM HHOTO LEIEBOTO CErMEHTA.

Takum 00pa3oM, MOMKHO CHENATh BBIBOL, YTO MAapKETHHI KaK TaKOBOM
[PETEPIIEBAET CEPbE3HBIC U3MEHEHHUsI, 0COOCHHO B O0JIACTH MHCTPYMCHTApUS H
CTPATeTHMYeCKUX DELICHHI, OCHOBAaHHbIE Ha H3MCHCHHH MOTPEOHTENs U €ro
OCHOBHBIX MOJIEJIeH MOBEJICHUS B HOBOU cpejie OOUTaHMUS.
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