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INOCTPOEHME YCHEHIHOI'O BPEH/IA HA OCHOBE IIPMHIIUIIOB
HEMPOMAPKETHHI'A U HHOPOPMALIMOHHOI'O TA3AMHA"

AHHOTALUA

B Hacrosmee Bpemst OpeHA-mu3aiiH TpeOyeT OONBIIEro BOBJICYEHHS, YeM
korna-nmibo panbmie. KonndyecTBo OpeHIOB, KOTOpbIE OOPIOTCS 32 BHHUMaHHE
noTpeduTenel, pacteT C KaxapM JAHeM. JlaHHas cTaThsi MOCBAIICHA
NMOHMMAaHHMI0O M KJIacCUPHKAMK MHOXecTBa (PAKTOPOB, HEOOXOIMMBIX ISt
YCIIEIIHOTO TOCTPOEHHs OpeHAa, W PacCMaTPUBAIOTCS ONTHUMAIbHBIC ITyTH
pemeHns npobiaemsl. Takke OBITHM M3Y4eHBI BE IOTONHUTEIbHBIE O0JIACTH:
«Vadopmanronnslit quzaiin» u «HeilpoMapkeTHHT», OCKOIBKY OIBIT B 3THX
obJracTsX 0COOCHHO BayKEeH /IS yCHENIHOro OpeHa-au3aiiHa. s mocTkeHns
1eJel CTaThy OBUIO MPOBEICHO TEOPETHIECKOE UCCIIEI0BAaHNE KaXKA0H U3 ITHX
obJacteit, 9TO MO3BOJIMIO OOBEMHUTE UX MPEUMYIIECTBA U c(HOPMYIUPOBATH
ONTHMaJbHBIE TpeOOBaHMS K JU3allHy. VYHHKaJIbHOCTH OSTOH CTaThbu
3aKJTI0YaeTCsl B HCIOJIBb30BAaHWM NPHHLUIIOB HH(MOPMAIMOHHOTO IH3aliHa B
COBOKYITHOCTH C JOCTIDKEHHSIMH HEHpOMapKeTHHIa B IpOIEcCe MOCTPOCHHUS
Opennma. Pe3ynpTaTel MOTyT OBITH HCIIOJNIB30BAaHBI MAapKETOJOTaMH  IUIS
MOCTPOCHUS TOJITOCPOYHBIX MEPCOHN(UIIMPOBAHHBIX OTHOIIEHUHA C Ka)IbIM
noTpeduTeneM, A TOro, YTOOB! IPUBJIEYh NX BHIMAaHUE W HHTEPEC, YIUTHIBAS
WHANBUAYAIbHBIE OCOOCHHOCTH BOCIIPHUSATHUS M MTPEIIOYTECHUS.

Knwoueevte cnosa: Openoune, Openo-ousauv, UHGOPMAYUOHHBIN — OU3ALH,
Heupomapkemune,  nompedumenbckoe — noeedexue,  NPOOYKM, — IMOYUU,
KOMMYHUKAYUS, BOCRpUsMuUe.
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Abstract
Subject/Topic Currently Brand Design becomes more challenging than ever.
More and more brands struggle for our attention. This work focuses on the
understanding and classification of the multiple factors leading to a successful
brand design and investigates the optimal solutions of the problem. The paper is
paying attention and studies two additional areas: "Information Design" and
"Neuromarketing”, considering that the knowledge and contribution they
provide, are particularly important for the achievement of a successful brand
design.
Goals/Objectives In order to meet the aim of the paper, a theoretical study of
each sector is conducted and their advantages are being combined in order to set
the optimal design requirements. The originality of this work lies in the
involvement of the Information Design principles and philosophy together with
the Neuromarketing acheivements in the brand design process.
Conclusion and Relevance The results should assist marketers and companies
to build a strong, secure and successful personalized relationship with each
consumer, with the aim to achieve the raise of their attention and interest
considering each ones perception, background and preferences.
Keywords: branding, brand design, information design, neuromarketing,
consumer behavior, product, emotions, communication, perception

Beenenue.

BpenauHr — 310 B meEepByIO ouepens KOMMYyHHKauus. Mbl nepenaem
WJew, KOHICMIMH, OMOLIMH W WHpOpMaNuio. OTa KOMMYHHKAIHS
OCYLIECTBIISIETCS HE HampsMylo, JuuoM K Jjuiy. OHa mocturaercs
TJIABHBIM 00pa3oM C TMOMOIIBI0 M300paKeHHs (BU3yaIM3allii), HO TaKKe
C MIOMOIIBIO JAPYTUX CPEACTB KOMMYHHKAIMHM, TAKMX KaK 3BYK W 3amax.
Henpsimasi koMMyHMKaiysi HE BCerja AaeT O KENAaeMbId pe3yibTaT |
3a4acTyi0 TPHUBOJUT K HEMPEJCKa3yeMbIM M HEYJaYHbIM KOPPEISIUsIM
OpeHIOB B CO3HaHMM MOTPEOHTENeH, YTO SIBISETCS OJHOW M3 CaMbIX
0OJBIIMX OMacHOCTEH TIpH pa3paboTKe AM3aifHa. YCIIEIHAs Tepeaada
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uHpopMar TpebyeT TIyOOKOTO BOBJCUCHMS, IOHMMAHHUS IIETEBOI
ayauTopun ¥ 3 GEeKTHBHOTO TU3aifHa.

Llenpto cTaTbu SBISIETCS TONYyYEHHE TEOPETHYECKOrO 3HAHUS O
COYETaHHWHU TpeX obJacTei HayKH LTS eJiel MaKCUMaITbHO 3(h(heKTHBHOTO
Opena-nu3aiiHa. [lo TeopeTmueckum cooOpakeHHSIM JienaeTcs MOMBITKA
BBISIBUTH CHJIbHBIE W CJa0ble CTOPOHBI pa3lNyYHbIX OpEeHIOB, a TaKXKe
KOKIOrO CEKTOpa, YTOOBI MOMOWTH K MpoOiieMe W, CIemOBATEIhHO, e
pemennto. Kpome Toro, TeOpeTHUYECKM TOAXOA HampaBlieH Ha
JTOKa3aTeNIbCTBO IMMOTEHIHAIBHO MTOJIOKHUTENHHBIX BEIBOJOB KOMIUIEKCHOTO
J3aiiHa OpeH/ia ¢ y4eToM COYeTaHusl TPEeX BIIICONUCAHHBIX (PaKTOPOB.

C mnepBBIX JIeT HalICH >KH3HM MBI IOJBEpraeMcsi OoMOapIupoBKe
M300paXeHUSIMHA, 3BYKaMH, CHMBOJAMH, WH(OpMAaImel, mIpeaMeTaMu,
IIpOAYKTaMH, KOTOPLIC O6eH.[aIOT HaM CACJiaTb Hallly XU3Hb IIPOIIC U
uHTepecHee. HO CKOJMBKO MNPOAYKTOB MPOU3BOAUTCA KaxAbld ron?
CkonbK0 MbI UCIONb3yeM? CKOJIBKO HaM JIEHCTBUTENBHO HY:kHO? Kakoit
MPOJYKT MBI B UTOTE BEIOMpaeM U moyeMy? BriOupaem i1 Mbl IPOAYKTHI,
UCXOJISl M3 X XapakTepucTuk? Mnmm mcxons u3 Tex oOeImaHuii U 4yBCTB,
KOTOPbIC OHU BbI3BIBAOT? YUTO 0OJIBIIIE MOTUBHPYET HAC K MOKYIIKE — CaM
nponykt win OpeHn? W eciam OpeHABI — 3TO TO, YTO B MIEPBYIO OUepelb
MpUBJEKAaeT Hall WHTEpeC, Kak OHM JTo Jnemaror? llodemy MBI
MIPEANOYUTaeM OJUH OpeHn apyromy? Uto mpuBiieKaeT Hallle BHUMaHHE?
Ha ¢one Toro xonmyectBa nHMGOPMANINU, KOTOPOE MBI ITOTYyYaeM KA IbIi
JC€Hb, KaK HEKOTOPBIM 6peH11aM YAac€TCs BBIACIUTLCA, U CKOJIBKO M3 HUX
OCTaHYTCs B mamMsaTu? ,210 CHX ITIOP MHOT'UE YUYCHBIC IBITAIUCH UCCIIEA0BATh
3TH BONPOCHI, TPOBOAUTH IKCIIEPUMEHTBI, COCTABIISATh OMPOCHUKH, YTOOBI
IMOJIYYNUTb OTBCThI HAa 3THU BOIIPOCHI U HaWTH peuieHuda i CO3JaHuA
YCIICIIHBIX OPEH/IOB U ITPOTYKTOB.

MeTtoauka

B nanHO# cTaThe OBUTH MCCIICAOBAHBI M COOPAHbI YCIOBHSI YCIIEIITHOTO
Iu3aiiHa OpeHza, ONMUCaHbl KIFOUeBbIe 00JIACTH, CBA3AHHBIX C JAW3AHHOM,
W, HaKOHEIl, MPOW3BEJICHO HCCIIeIOBaHNE KOMOWHAIIMK 3THUX OONacTei,
YTOOBI U3y4YHTh, JEUCTBUTENBHO JIM JIM 3TO OHU MOTYT NPHUBECTH K Oostee
YCIICIITHOMY TIPOIlecCy pa3paboTku OpeHma. DTh Tpu o0acTu — OpeHj-
JTU3aiiH, THPOPMAIMOHHBIH IU3aliH U HEHPOMApPKETHHT .

OcHoOBHasl 4acTh

I. Teopetndeckue acriekThl OpeHANHTA.

Bpena mo oTHOLIEHHIO K MPOAYKTY — HE YTO MHOE, KAK MEHTAIBLHOE
NpEICTaBICHHE O MPOAYKTEe B co3HaHuM mNoTpeburens. [lo ciosam I
ITanurupakuca, OpeHA — 3TO TO, YTO 3aCTaBISET KIMEHTOB MOKYIATh
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nponykt [1]. Jdyrmac XonT cumtaer, 94To OpeHIl BBICTYIIAET B KadecTBE
CUTHAJIFHOTO MEXaHW3Ma, TIIOBBIIIAIONIET0 JOBEpHE TMOTPEOHTENsT K
NPOIYKTY, MPEAOCTABIISISI EMY ONpeeIeHHBI YPOBEHb YBEPEHHOCTH, YTO
OH MOJTYYUT UCKITFOUUTEIHBHOE KaueCTBO M HaICKHOCTD [2].

Bpennpl He sBisiioTcs OechopMEeHHBIMU OecTeNeCHBIMA OOBEKTaMU
[3], oHu cocTosIT U3 psiAa onpeaeTCHHBIX 3JIEMEHTOB, TAKUX KaK Ha3BaHHE,
TEPMUHOJIOTHS, CHUMBOJIBI, BHU3yalHM3allusl WIM WX codeTanue [4].
HasBanue ToproBoii Mapku 00S3aTENBbHO JODKHO OBITH KpPaTKUM.
Croco0HOCTh AM3aliHepa 3aKOAUpPOBATh B OpPEeHI Kak MOXKHO OOJIbIIe
TMIOJIOKUTENTFHOM HH(OPMAIIMK CTalla UCKYCCTBOM OpeHauHra [2].

Hyrnac Xont orMevaer, 4To OPEHIUHT — 3TO HE TOJIBKO KapTHHA; 3TO
CTpaTermyeckass TOYKa 3PEeHHs, KIIFOYEBOM KOMIIOHEHT sl CO3IaHHA
MOTPeOUTENBCKOM 1IeHHOCTH [5]. Tak ke Kak U B YeJI0BEYECKOM OOIICHHUH,
Korga OpeHI BIEpBBIE BBHIXOMUT HAa PBIHOK, BO3MOXKHBIA JHAIa30H
BBIBOJIOB, KOTOpPEIE TOTPEOHTENh MOXET CHENaTh, BBIXOIUT 32 PaMKH
KoHTpOJIs [6]. HeoxumaHHble ¥ HEyJa4yHbIC accolUalu ¢ OpeHaaMu B
yMax MOTpeduTeNel — 3TO TO, Yero XOoTen Obl m30exars JTr00i OpeH.-
Menemxkep [7].

BpeHnuHT siBnsieTcsl KIFOYEBBIM (DAaKTOPOM CO3IAHUS W TMOJICPIKAHUS
KOHKYpPEHTHOT'0 IpeuMyliecTBa KoMnaHuu. bpenn — 3to kyneTypa [7] Ho
KaK OMBIT MOTPEOUTENS HJTH BO3JICHCTBUE PEKIIAMBI MOTYT IIPUBECTH €T0 K
BEIOOpY ompeneneHHOro OpeHma win mpoaykra? M Kak TONBKO OH
OCYILIECTBUII CBOM BBIOOP, HACKOJILKO CJIOKHO M3MEHHUTD €ro peleHue?

I'oBopss 00 WCIOJB30BAHUM HECMAHOAPMHBIX OPEeHO-MEXHOI02Ul
MOKHO CMEJI0O KOHCTaTHPOBATh CBEPIIMBIIUICS (aKT — HACTYIHIIA 910XA
Openoos. BpeHIIbI OKpYKAIOT HAac, MPHUCYTCTBYS BO BCEM: B OJEKIIE,
MPOAYKTaX THTaHUS, TEXHHUKE, aBTOMOOWIAX, yciyrax u T. A. OHH
CrocoOCTBYIOT  (DOPMHPOBAHHIO  CTEPEOTUIIOB, HABA3BIBAIOT  HaM
OTIpEJICIICHHBIN CTUIIb XKU3HU U, B KOHIIE KOHIIOB, caMux cebsi. Moriu nu
MBI MPEANOJIOKHUTE €lIe HECKONBKO JIET Ha3aJ, YTO OpeHIUPOBAHHBIMHU
TOBapaMH CTaHYT COJIb, caxap, CIHYKKH W T.J. M YTO MEXJIYy HHMH
HayHeTCsl HacTosmas «BoiHa OpeHnoB». Kak mobenuts B 3TOl OOpHOE,
KaK BBIUTPATh?

OmnsrT pocra gonu peiaka tTakoit THK kax Nestle (6penn Nescafe) B
KpPHU3HUC IOKa3bIBA€T, YTO CTPATErMH PA3BUTHUS KOMIIAHMHA — JUAEPOB
PBIHKA JIOJDKHBI BKITFOYATh:

e nuBepcu(UKALNIO (BBIXOJ B HOBBIE IPYIIIIBI TOBAPOB);

® OSKCNAHCHIO (BBIXO/ B HOBBIC PETHOHBI);

® YCHWJICHHOE NPUBJICUYCHNE HOBBIX KIMEHTOB [8]
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II. HefipoMapKeTHHT.

PobGept JIm Xor ormedaer, 4To: a) MBI HOABEpPracMcsl BO3ICHCTBHIO
Oomee 2 MIH PEKIAMHBIX COOOIICHMM Ha TPOTSDKEHHUHM BCEH Hamen
KU3HH; ©) CPENHECTATUCTHUYCCKHH  B3POCHBIA  YEIOBEK  MOXKET
pacro3HaBaTb HECKOJIBKO COTEH OpeHIOB; B) KaKAbI JEHb HAa DPBIHOK
noctynaer okojo 700 HOBBIX MPOAYKTOB; T') JBa MIJUIMOHA OpEHIIOB
KOHKYPHPYIOT 3a Halle BHMMaHUE, €) CErodHs [eTH IOABEPrarTcs
Bo3aeicTBUIO 40 000 pexnaMHBIX POJTMKOB KayKAbIH TO1, U yKE B BO3pacTe
18 w™ecsmeB MoryT pacnosHaBath Jorotumnsl; €) B CIIA B nmeHp
nyonukyercst 3000 pexnaMHbIX cooOuieHuid (B 5 pa3 Oonblle, yeM ABa
necsatunetus Hazan) [9]. xynperra Illop, cormmonor u3 YHuepcutera
BocToHa, oTMeuaeT, YTo JeTH K AECSITUICTHEMY BO3pACTy 3allOMUHAIOT OT
300 mo 400 O6pennoB. [5]

B 2003 romy B Financial Times Burne Opur omyOnmkoBaH BOIIPOC:
«YTO TPOMCXOAMT B BalleM CO3HAHHMM, [OKA BALIM IJa3a CKAHUPYIOT
MOJNKA CYNEepPMapKeTOB, TPEXIE 4YeM Bbl BbIOEpeTe OJWH MAKeT
CTUPAIILHOTO IOPOLIKa, BMECTO Apyroro?» HTak, moyemy Mbl BCE-TakH
BeiOupaem Coca Cola BMecto Pepsi? [10]

ITogBonst UTOTM HMCCIEIOBAHUS, MOKHO CKa3aTh, IOKA MO3T IBITAETCS
paLMOHANBHO OLEHUTh HPOAYKT, 3MOLMOHAIBHBIE OLIYLIICHUS |
NPUMUTHBHBIE PEIICHHs ONPENessIIoT, 4YTO MBI OyleM  JenaTh.
IToTpeOuTens MOKET OCO3HATH TOJIBKO PE3YNbTAThI JIOTHYECKON OLIEHKH U
YaCTHYHO BIIMSHHUE CBOETO SMOIMOHAIBHOTO cocTosiHMA. Eciu pekiaMHoe
COOOIlIeHEe HE 3aTparvBaeT HHU HAaW 0a30Bble pEakiy, HUA HallH
SMOLIMH, TO OHO MPOCTO HrHopupyercs. Bor modemy, uyTOOBI OBITH
2 QeKTUBHOM, peKiiamMa J0JKHA OBITh B TIEPBYIO OYepelb HallpaBlicHa Ha
SMOLMOHATIBHBINA M IPUMHUTUBHBIA MO3T, KOTOPBIM OTKpOeT KaHail (okyca
/ BHUMaHUSI, U TIepeIacT MH(OPMAIINIO PAIIMOHAILHOMY CO3HAHHIO [6].

Ecnu kommanusi IOHMMAeT, Kak MBICIUT MOTPEOUTENh, OHA CMOTYT
NpeOIPEeIeNIUTh CBOI0 KOMMYHHKAILMIO ¢ HUMH. EciM KOMIaHuu XOTST
MpeayrafaTh PeakIuio MOTpeduTeNnel Ha MPOAYKT, OHU JOJDKHBI «BOUTIDY
B TOTpeOuTenbckoe co3HaHue. BriBon, mo cioBam [[xepoma bBépha,
3aKJII0YaeTcss B TOM, YTO €CIM KOMIIAHMM HE MOTYT OINpPEAEIUTh, YTO
MOKET CTUMYJIHPOBATH MOTPEOUTEINS, OHA HE CMOTYT CO3JIaTh OCHOBY IS
YCIICIIHOW peKIaMHOM KaMIaHuu [3].

JluaacTpom Takke yrtBepikmaeT, uro B 70% ciydaeB pelieHue o
BBIOOpE M IOKYNKE NPOAYKTa 3aHUMaeT NpuMmepHo 4 cexyHasl [7].
WsBectHO Tarkke, uYto 95% dYenoBEUECKOM MBICIH JIEKHT B
Oecco3HaTeTbHOM. JTO OCOOCHHO 3aTPYyIHSCT WCCICHOBaHHS B 001acTH
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MapkeTtuHra [6]. Ecim KoMmmaHuy MOTJTH OBI BBISIBUTB, UTO IPOUCXOINT B
HAaIllEeM CO3HAHWH, KOTIa MBI BEIOMpaeM OMH OpeH/I BMECTO JPYTOro, 3TO,
0e3ycI0BHO, OyZIeT KITF0YOM K CO3/IaHUIO YCIICIIHBIX OPEHA0B B OyayIeM
[11].

CerogHsi MapKeTHHT 3aHMMaeT MmecTto B Hammx ymax [10]. Hayka,
KOTOpasi TOMOTaeT UcCieNoBaTh W TOHMMaTh, YTO IIPOMCXOIUT B
CO3HAHMU 4YENOBEKAa — H3TO HeHpoHayka. HelipomapkeTuHr — 53To
oTAenbHasl 001acTh HEWPOHAYKH, B KOTOPOH HCCIIEIOBATENN UCIIOIB3YIOT
MEIUIITHCKHE TEXHOJIOTUH, B YaCTHOCTH TEXHOJIOTHIO
HEeWpOBHU3yaIM3allik, YTOOBI OMNpENENUTh peakuu MoTpeOuTeneil Ha
KOHKpDETHbIe ~ OpeHHbl, CJOraHbl W  pPEKIaMHBle  OOBSBICHUSL.
HefipomapkeTuHr moMoraeT HaM TIOHSTH IIOBEJCHHE NOTpeOUTENeH,
MoYeMy OHM IMPUHHMMAIOT ONpeJeNieHHbIe PEIIeHus, U KaKkas 4acTh MO3ra
OTBE€YaeT 3a 0JTO. B mpuHIHWIE, WCHONB3YyS OTOT METOJ, MOXKHO
OTIPEIeNTUTh, Ha KaKue Pa3apakuTellll pearupyer mnorpedurens, Oyap To
I[BET YNAaKOBKH WJIM COJIEpKaHUe peKJIaMHOro Matepuana [12].

Ecte  dwersipe  rpymmel,  CBSI3aHHBIE ~ C  HCCJIEOBaHHEM
HeWpoOMapKeTHHTa: yYEeHbIE, HEBPOJIOTH, PEKIIaMOIaTed U TIOTPEOUTEIH.
IlepBeie Tpu rpymmbl 001agar0T BIMSHHUEM, B TO BpeMs Kak 4eTBepTas
Tpymma KoTopas T[ofydaeT BIUsSHWE. bynymiee HelpoMmapKeTHHra
OCHOBAHO Ha B3aMMOJEHCTBUH ITUX Tpymil. ['pymnma notpeduTeneii Takxe
Ba)KHA 110 OTHOIIEHUIO K IPYTUM rpymraM. Eciu moTpebuTenu oTKaxyTes
OT y4yacTusl B HCCIIEJIOBAaHUM HEWPOMAapKeTWHra, TO APYrHe TPYIIbl He
CMOTYT JIOCTHYb CBOMWX Iiesiei. bonee Toro, moTpeduTeNbcKoe TIOBEICHUE
UrpaeT BEIyIILyIO POJib B 3TOM uccienoBanu [9].

1. MadopManmoHHbIH JT3aiH.

Korma Mb1 TOBOpEM 0 OpeHIWHTE, MBI B TIEPBYIO OUYepellh TOBOPUM O
KOMMYHHUKallui. MBI mepeaeM  Wed, KOHLEMIWH,  3MOIIWH,
uHpopMaIto. 9Ta KOMMYHHUKAIUS HE SBISIETCS MIPSIMO, B OCHOBHOM OHa
OCYLIECTBIISIETCS Yepe3 n300pakeHrne, HO TaKKe uepe3 APyrue 4yBCTBa —
CIyX, ocsi3anue, o0oHsHKE. [10CKONBKY CBSI3b HEMpsAMast, KaKk Mbl MOXKEM
yOenuThCsl, 4YTO JKelnaeMoe COOOLIeHHE TMepeJaHo MNOTpeOHTeNnto?
[omyuaer nu moTpedUTENb BCIO Ty MH(OPMALNIO, KOTOPYIO MBI XOTHUM
CcOo0O0ILUTE?

Ilo wmuenmto Kemepa, CymecTBYIOT HCCIEIOBaHUs, KOTOpbIE
MOKa3bIBAIOT, YTO IMOTPEOUTEIM HE MOTYT HMETh JEI0 C OOJBLIMM
konmaecTBoM uH(popmarmu [1]. st Toro, 4To0B MOTPEOUTETH CMOTIIH
MOMyYUTh M OCO3HATH KOHIENTYaJbHBIH HUMUIK MPOAYKTa, a TaKKe
CIIEKTP €ro XapaKTepHCTHK W TPEUMYIIECTB, HEOOXOJUMO JIOOUThCS
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abcomoTHOTO Oananca, 9roObl WHPOPMAHUA W W300pKCHUS OBLTH
MIPOCTHIMH | IOCTYITHBIMU TSl TIOHUMAHHUSA [4].

Tepmun «HbOpMAMOHHBIA TU3aliH» TpeanoiaraeT KOMMYHHKAIHIO
C TIOMOIIBIO CJIOB, M300pakeHUH, TpadKH, KapT, AUarpaMM, aHAMAIlHH,
OOBIYHBIMA ~ WJIM  DIIEKTPOHHBIMH ~ cpeacTBaMH.  «H(pOpMaMOHHbIH
IU3aiiH»  OMNpefeNseTcsl Kak MNpPOeKTHpPOBaHHME U KOH(UTypaLus
COAEPKUMOT0 COOOIIEHUS U Cpefibl, B KOTOPOH OHO MMEET MECTO, I
JOCTH)KEHHSI KOHKPETHBIX ILIeJICH B OTHOIICHHH MOTPEeOHOCTEH KaKIoro
MOJTL30BATENsL. DTO 00JerdaeT WCIIONB30BaHUE CIIOKHOM HWH(MOpMAITIH,
npeBpaias e€e B COOOIIEHHE, KOTOPOE MOJB30BaTEeNd MOTYT JIETKO
NOMyYuTh M TOHATH[2]. MHDOpMAMOHHBIN IU3aliH pa3leNieH Ha Tpu
karteropun: 1) @Dusuueckwii  ypoBeHb: CIHOCOOHOCTh  HAXOAUThH
undopmarpto. 2) KorHWTHBHBIA  ypOoBEeHb  (MHTEIUICKTYaJbHBIN):
CIOCOOHOCTh TIOHUMAaTh HH(popMarmio. 3) AdQQeKTUBHBINH ypOBEHb
(3MONMOHANBHBIN): CHOCOOHOCTH YyBCTBOBAaTh ce0sl KOMGOPTHO ¢
uH(bOopMaIKeii, KOTopas MOTUBUPYET TOJIb30BaTeNei K yyacTtuio [13].

WNudopmarioHHbIif qi3aiiH BKIIIOYAeT B ce0s: a) aHanms, 0) 1u3aiiH, B)
NPE/ICTAaBIICHHUE U T) MOHHUMaHUE COOOIICHHS, €T0 CONEp KaHMs, SI3bIKa H
¢dopmel. Ero rmaBHas 1ienms — 3To sicHocTh coobmenus [1]. Ilo cyru, ato
MepecevyeHne TUCIMIUIMH S3bIKa, UCKyCCTBa U 3cTeTUKHU [5]. [lo MHEHUIO
[MerTepccona, MHPOPMAIIMOHHBIN TM3aliH COCTOMUT W3 IBYX Yacteii [13]: a)
«uHdorpadpuka», KOTOpas BKIIOYAET HCCIENOBaHUS O TOM, Kak
ayqMOBU3yalbHOEC  MpEACTaBJICHWE  WHPOpPMAIMU  JODKHO  OBITH
CIPOEKTUPOBAHO JJIsI  JOCTIDKEHUS] ONTHUMAIBbHOW CBA3M  MEXKIY
«OTHpaBUTENIEM» W «IIOJydaTenemM», M 0) «uHGOIOrHs», KOTOpas
(hoKycHpyeTCs Ha CTPYKTYPUPOBaHUM KOMOWHAIIWH CJI0B, U300payKeHUH 1
rpaduku. [lo maenmto P. SIkobcon «MHbOPMAaIMOHHBIN THU3aiiH» TOIDKEH
TIOMOTaTh JIIOJSIM B cOope, 00paboTke, pacpocTpaHeHNH HHDOPMAIUH 1,
B KOHEYHOM MTOTE, OCYIIECTBIIATH B3auMonoHnmanue [11].

Xopomuii nu3aiH AenaeT MHGOPMALHMIO JIETKOH A BOCHIPHATHSL
Ecnu momywarens He OCO3HaN TPaBHJIBHOTO 3HAYEHUS, ITO BBI3BIBAET
HeroHUMaHue. [loHMMaHWe TOro, Kak TMOJydaTelb BOCHPHHHUMAET
uH(pOpMaIMIO, SBIAETCS BaKHBIM  (aKTOPOM Ui MPAaBUILHOTO
MpoeKkTupoBanusi wuHpopmanmu. Ham HyXHO 3HaTh, 4YTO JAymaeT
MOJIb30BaTENb, YTO €My HYXHO, YTO OH MOXKET IOHSATh, & 4YTO HET, U
royeMy OH HyXnmaercs B JaHHOW wnHGopmarmu. Llems coctoutr He B
NOJyYeHUH NpocToil HWH(pOpPMAIMM, a B pa3paboTke HHPOpMALUH,
KOTOpasi B JAHHOUM CUTYyaIluy MOXKeT OBbITh MOHSTHOH U yrpaBiseMoit [12].



YcnemHocTs HHPOPMALIMOHHOTO AN3aiiHa OIPeesieTCs] TeM, HACKOJIBKO
YeJIOBEK CMOT ITOHATH M UCIOJIb30BaTh IPEJOCTABICHHYIO HH(POPMALIHUIO.

3aximiouenne

W3yuuB Tpu cekTopa U UX pa3BUTHE, MbI IIPUXOAUM K BBIBOAY, YTO HUX
BKJIaJ] BO Bce c(ephl Halllel MoBCeTHEBHOM KU3HN HEOCTIOpUM. bperauHr
ABJISAETCS YacThl0 HAalleld IOBCEAHEBHOW JKU3HM, BHIOOpA M HAIIMX
npeanouTeHnid. HelWpoMapKeTHHT HaXOIHWT CBOE MECTO B TOM, YTOOBI
ucciIenoBaTh (PYHKIIMOHUPOBAHME HAIIEr0 MO3ra M HAIM MpPEeINOYTeHUs,
B TO BpeMs Kak WH()OPMAITMOHHBIA AW3alH 1moMoraeT HaM 3(pQeKTHBHO
YIIPaBJIATh U B3aMMOJECHCTBOBATH C MHOXKECTBOM JIaHHBIX, KOTOPBHIE MBI
©KEIHEeBHO TMOJy4acM, a TaKkkKe W3BIEKaTh BBITOAY W3 OBICTPBIX
W3MEHEHUI HaIlleTo COBPEMEHHOTro oOpasa XM3HHA. TakuM oOpazom,
NOTCHIMAILHOE ~codeTaHne cdep HMHPOPMANMOHHOTO [HM3aliHA U
HEHpOMapKeTHHTa, CIIOCOOHO 00ECTIEYNTh YCTISITHBIA OpeH T TU3aiiH.
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